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Supercharge Your Day!
Best Practices – Great Networking – Useful knowledge
Brought to you by:

90 Minute Hands-On Workshops for Business Owners
Growing Revenue
and Overcoming
Fear of Sales

8 Ways to Increase
the Value of Your
Business

10am

3pm

LinkedIn for
Business Growth

1pm

Casey Carpenter

Gene Bohensky

Stan Robinson

CEO, The Sales
Breakthrough Coach

CEO, Archer Strategies
Certified Value Builder

LinkedIn Specialist
CEO, SHR Marketing

Register @ www.SBProSaturday.com
$45 for one Workshop and $90 for all Three

Welcome

We specialize in helping entrepreneurs,
business owners, and organizational leaders…

Grow Revenues
Andrew Frazier, MBA, CFA

President & COO

Increase Profitability
Obtain Financing

A Trusted Advisor to Help you Strategize
To Achieve Goals
We don’t only make recommendations, we
ensure that your plans are implemented
effectively.
A & J Management is a trusted advisor for
organizations and individuals providing
solutions for challenges in the areas of…
• Business Strategy
• Financial Management
• Employee Benefits
We bring a wealth of business experience,
knowledge, and professional relationships to
bear for our clients, helping them to more
effectively achieve and exceed their goals.

Lauren Dey
District Sales Coordinator

973-879-3780
Lauren_Dey@us.aflac.com

"The Pursuit of Excellence Never Ends"
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The leading co-working space of New Jersey,
we strive to create a unique culture and positive
space. =SPACE is a magnet for intellectuals,
techies, and entrepreneurs of New Jersey.
Headquartered in the City of Newark our
shared-space provides resources for startups,
coaching for tech companies and a wealth of
intellectuals to collaborate and build with. The
next wave of enterprises is developing within
our walls. Become a part of the story!

Citi Medina
Co-Founder of =SPACE

www.equalspace.co

www.mybusinessplanbook.com
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Developing A Winning Strategy
for Your Business

Gene Bohensky
CEO, Archer Strategies
Sales & Marketing Strategist
Certified Business Coach
President
The Alternative Board
of Northern NJ
Gene Bohensky is the President and Owner of The Alternative Board Northern New Jersey. Over
the years, Gene has been involved in all aspects of running a business, from the tough early days
of a startup right through to the sale of a successful business; helping companies go from losses to
profit and dramatically grow sales and market share along the way.
Our vision at TAB Northern New Jersey is to help local business owners develop strong, connected
relationships with their customers, employees, suppliers, family and community. Gene believes the
coolest thing you can do is share something with someone and have it make a positive impact on
their business and that person’s life, and watch them pass it on. Gene has always loved working
with small and medium sized business where things really happen.
A native of New Jersey, Gene has held a wide variety of jobs, with more than 25 years’ experience
taking businesses to the next level for both multinational companies like Emerson Electric and
Siemens as well as local manufacturers here in New Jersey. Gene brings sales and marketing
leadership and strategy expertise to the members of TAB of Northern New Jersey. With a B.S. in
Ceramic Engineering from Rutgers University, Gene has always loved solving technical and
business problems.
Gene is a certified facilitator and executive coach. Gene consults in strategic planning, sales and
marketing, with a special emphasis on web marketing and SEO/SEM.

“The Pursuit of Excellence Never Ends”

Lauren Dey, District Sales Coordinator
AFLAC
Lauren is an experienced small business employee benefits
specialist. She has significant expertise in voluntary benefits and
other affordable program options for small business owners.
Lauren is a graduate of Syracuse University and has also worked
in printing and design.

Eric Estevez, Owner
Estevez Tax Preparation, LLC
Eric launched, Estevez Tax Preparation, LLC after a decade of
employment with accounting and tax preparation companies in
Northern New Jersey. Eric believes in a holistic tax planning and
preparation approach. This involves active client interaction that
allows his clients to “know their numbers”. Eric is a graduate of
William Patterson University.

Michael Malyar, Intellectual Property Attorney
Corner Counsel, LLC
Michael is an effective and dynamic attorney. His practice
encompasses all aspects of intellectual property law, with an
emphasis on patents, opinions, IPR/PGRs and litigation. Michael's
experience includes having worked in small law firm settings as well
as in a major one, on various complex matters for both small and
large clients. Michael is a graduate of Seton Hall University Law
School.

“The Pursuit of Excellence Never Ends”

ORGANIZING YOUR

Learn About Key Organizational Services
Payroll, Bookkeeping, and Accounting
Employee Benefits, Legal

Panel of Experts
Moderated By:

Willie Tolbert
Small Business Solutions Specialist
Tolbert Financial and

We serve the small business community so that they can grow, expand, maintain, and
be profitable just as large businesses. HOW we do it? We do this by understanding the
needs and challenges of the small business and meeting those needs and challenges
with value, outstanding experts, and with competitive pricing. Our Business Needs
Analysis will help the small business owner realize the available resources to help
protect, grow and market their business. Services include Legal Consultation,
Contract and Document Review, Debt Collection Assistance and so much more.

“The Pursuit of Excellence Never Ends”

710 Ridge Road, Lyndhurst, NJ (07071)
(201) 575-1429

Eric Estevez
www.stephaniespeaking.com

Holly Kaplansky
Owner
Minuteman Press
20 Clinton St.
Newark, NJ

973-624-6907
mmpnewark.com

• Tax
Consulting
• Book
Keeping
• Payroll
Advisory

http://esteveztax.com

Growing Revenues By Overcoming Your Fear of Selling

Casey Carpenter
CEO, The Sales Breakthrough Coach
I am a Sales & Leadership effectiveness coach working at the
intersection of sales, leadership, and public speaking. You are
my ideal client if you want your leaders to execute better in
sales, be effective, compassionate leaders, close more
business. How do you know if we should talk?

You may be a sales leader with a team that has mixed results. You may have a sales
force and few resources to keep them on track. Think of me as a "Train-the-Trainer" for
your sales leaders. I empower you to implement trackable sales processes; provide
guidance and accountability, lead role plays and even ride along to support your calls!
Though I did not always, I now feel my introversion is a gift -- it enables me to listen
deeply when I support you. I believe it has given me extraordinary intuition and insight.
And it certainly helps me in sales calls and business meetings to listen to the
undercurrent of conversation; to pose deep questions, to cut to the chase and secure
results.

I've been most helpful to my clients when we:
•
•
•
•
•

Harmonize your messaging to demonstrate value, and use consistent sound bites
Cultivate an environment so the "quiet people" on your team contribute
Elicit differentiators to better articulate your message in the marketplace
Empower you to focus on key activities that get them more wins
Define value and feels more comfortable with "the ask."

“The Pursuit of Excellence Never Ends”

Deborah Wiggins
Manager, Supplier Diversity, University Hospital
With almost 20 years of experience, Deborah is responsible for the
Hospital’s supplier diversity initiative. This includes supplier sourcing,
retention, development and community outreach with a focus on
building relationships with suppliers, corporations, and other
community stakeholders. Deborah is a graduate of Kean University.

David Hamlin
Owner, THG, The Hamlin Group
David has over 20 years experience providing "contracted support
services" as a value-added and cost reduction strategist. He helps
clients with procurement, business development and representation,
supplier diversity and small business liaison officer (SBLO)
services. David is a graduate of Carnegie Mellon University and a
Certified Purchasing Manager (CPM).

Robert (Bob) Brown
PTAC at NJIT (Retired)
Co-Owner, Brown Ink Associates
Bob recently retired from serving as a Government Marketing
Specialist for NJIT’s Procurement Technical Assistance Center
(PTAC). He is skilled in helping small businesses qualify for federal
government contracts. His additional talents include federal
certification, SAM registration, RFP's, proposals, and business
planning.

“The Pursuit of Excellence Never Ends”

Contracting Your

Demystifying Certifications and Contracting
SBE, MWBE, and Veteran Certification
State, Federal, Municipal and NY/NJ Corporations

Panel of Experts
Moderated By:

Dr. Stephanie D. Burroughs
President
StephanieSpeaking LLC

Dr. Stephanie D. Burroughs, President of StephanieSpeaking LLC began her minority business
advocacy in 1980, while working in the construction industry providing contract compliance
monitoring for M/W/S/DBE programs. She later increased her competencies by providing
program development, project management and diversity certification auditing services. The
culmination of the work she performed prepared Stephanie for the services she provides today
through StephanieSpeaking LLC launched in 2009. StephanieSpeaking LLC provides speaking,
workshop facilitation and business navigation services for minority, women, veteran, and small
business owners. The company helps business owners overcome fear, confusion and stagnation
by providing clear instruction and easily integrated strategies on how to successfully navigate
and compete for government and public contracts. Dr. Burroughs is a graduate of Rutgers
University.

“The Pursuit of Excellence Never Ends”

Jason Martin

www.jmproduction.com

Marketing Company
We help our clients understand LinkedIn as a
business building tool and we help them leverage
the platform to grow their business.

Julbert Abraham
862-253-1837
jabraham@abrahamglobal.com

(973) 771-6868

and the
ULTIMATE

SMALL BUSINESS SATURDAY
Celebration!

78 John Miller Way, Kearny, NJ

Saturday, November 24, 2018
8am – 5pm
www.smallbusinesslikeapro.com

